Sway The Irresistible Pull Of
Irrational Behavior By Rom
As recognized, adventure as with ease as experience nearly
lesson, amusement, as capably as covenant can be gotten by just
checking out a ebook Sway The Irresistible Pull Of Irrational
Behavior By Rom plus it is not directly done, you could consent
even more nearly this life, all but the world.
We come up with the money for you this proper as with ease as
simple habit to get those all. We come up with the money for
Sway The Irresistible Pull Of Irrational Behavior By Rom and
numerous ebook collections from fictions to scientific research in
any way. in the course of them is this Sway The Irresistible Pull
Of Irrational Behavior By Rom that can be your partner.

The Secret Life of Pronouns
- James W. Pennebaker
2013-01-15
The author of Opening Up
draws on groundbreaking
research in computational
linguistics to explain what our
language choices reveal about
feelings, self-concept and
social intelligence, in a
lighthearted treatise that also
explores the language
personalities of famous
individuals. 40,000 first
sway-the-irresistible-pull-of-irrational-behavior-by-rom

printing.
The Irrational Atheist - Vox Day
2008-02-01
On one side of the argument is
a collection of godless
academics with doctorates
from the finest universities in
England, France, and the
United States. On the other is
Irrational Atheist author Vox
Day, armed with nothing more
than historical and statistical
facts. Presenting a compelling
argument (but not for the side
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one might expect), Day strips
away the pseudo-scientific
pretentions of New Atheism
with his intelligent application
of logic, history, military
science, political economy, and
well-documented research. The
arguments of Richard Dawkins,
Sam Harris, Christopher
Hitchens, Daniel Dennett, and
Michel Onfray are all
methodically exposed and
discredited as Day provides
extensive evidence proving,
among other things, that: More
than 93 percent of all the wars
in human history had no
relation to religion The Spanish
Inquisition had no jurisdiction
over professing Jews, Muslims,
or atheists, and executed fewer
people on an annual basis than
the state of Texas Atheists are
3.84 times more likely to be
imprisoned than Christians
"Red" state crime is primarily
in "blue" counties Sexually
abused girls are 55 times more
likely to commit suicide than
girls raised Catholic In the
twentieth century, atheistic
regimes killed three times
more people in peacetime than
those killed in all the wars and
sway-the-irresistible-pull-of-irrational-behavior-by-rom

individual crimes combined.
The Irrational Atheist provides
the rational thinker with
empirical proof that atheism's
claims against religion are
unfounded in logic, fact, and
science.
Click - Ori Brafman 2011-07-05
You know the feeling. You meet
someone new—at a party or at
work—and you just hit it off.
There is an instant sense of
camaraderie. In a word, you
“click.” From the bestselling
authors of Sway, Click is a
fascinating psychological
investigation of the forces
behind what makes us click
with certain people, or become
fully immersed in whatever
activity or situation we’re
involved in. From two coworkers who fall head over
heels for each other while out
to dinner and are married a
month later (and fifteen years
later remain just as in love), to
a team of scientists who
changed the world with the
magic of their invention, these
kinds of peak experiences,
when our senses are
completely focused on the
moment, are something that
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individuals—and
companies—strive to achieve.
After all, when you’re in the
“zone,” you’re happier and
more productive. Why is it that
we click in certain situations
and with certain people, but
not with others? Can this kind
of magical connection be
consciously encouraged? Is
there a way to create such
peak experiences, whether on a
date or in your job? According
to Ori and Rom Brafman, there
is. In a powerful, story-driven
narrative that weaves together
cutting-edge research in
psychology and sociology, the
Brafmans explore what it
means to “click”: the common
factors present when our brain
and senses are fully engaged.
They identify five
“accelerators” that increase
the likelihood of these kinds of
magic connections in our work
and relationships. From actors
vying for a role on a popular TV
series to police officers
negotiating with hostage
takers, we learn how one can
foster an environment where
we can click with another
person and shape our thinking,
sway-the-irresistible-pull-of-irrational-behavior-by-rom

behavior, and emotions. A
fascinating journey into how
we engage with the world
around us, Click will transform
our thinking about those
moments when we are in the
zone and everything seems to
fall into place. Acclaim for
Sway: “A provocative new book
about the psychological forces
that lead us to disregard facts
or logic and behave in
surprisingly irrational ways.”
–New York Times “A unique
and compulsively readable look
at unseen behavioral trends.”
–Fortune "A breathtaking book
that will challenge your every
thought, Sway hovers above
the intersection of Blink and
Freakonomics."--Tom Rath,
coauthor of the New York
Times #1 bestseller How Full
Is Your Bucket? “[An] engaging
journey through the
workings—and failings—of the
mind…Their stories of
senselessness…are as
fascinating as the lessons we
learn from them.” –Fast
Company "Count me swayed-but in this instance by the pull
of entirely rational forces. Ori
and Rom Brafman have done a
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terrific job of illuminating
deep-seated tendencies that
skew our behavior in ways that
can range from silly to deadly.
We'd be fools not to learn what
they have to teach us."--Robert
B. Cialdini, author of New York
Times bestseller Influence "If
you think you know how you
think, you'd better think again!
Take this insightful, delightful
trip to the sweet spot where
economics, psychology, and
sociology converge, and you'll
discover how our all-too-human
minds actually work."--Alan M.
Webber, founding editor of
Fast Company
Sway - Ori Brafman 2009
Like the bestsellers "Blink" and
"Freakonomics," this lively
narrative offers a fresh view of
the world, explaining the
previously inexplicable and
revealing hidden influences on
human decision-making.
Presentations that Change
Minds - Josh Gordon
2006-01-09
Surefire strategies to help you
win the hearts and minds of
every crowd for every purpose
Presentations that Change
Minds illustrates fourteen
sway-the-irresistible-pull-of-irrational-behavior-by-rom

proven strategies for creating
and delivering winning
presentations. Just as
importantly, it shows you how
to determine which strategy
will work best in a given
situation and how to apply a
range of best practices for
realizing that strategy.
Presentations guru Josh
Gordon supplies sample
timelines for delivering
presentations based on the
various strategies. He also
gives expert advice and
guidance on how to read an
audience and alter its
collective mindset; how to
avoid dangerous assumptions
that can sink a presentation;
how to prepare physically and
mentally; and much more.
Screw the Zoo - Sam
McRoberts 2015-06-07
What if you could travel back in
time? What would you tell your
younger self, if you had the
opportunity? These are
questions I've asked myself a
thousand times, and Screw the
Zoo is my answer. If you feel
trapped, stuck in a rut, or in
any way disheartened by the
path your life has taken, then
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this book is for you. It contains
every lesson, shortcut, and
mind-hack I've found on my
quest for freedom, broken
down into practical lessons and
simple steps that literally
anyone can follow. This stepby-step guide to freedom will
teach you: How to walk into a
room, any room, and command
attention and respect How to
negotiate reality, redefine your
worth, and achieve your
dreams How to develop a
Sherlockian-mind through the
use of observational tricks and
mnemonics How to control
your body language and facial
expressions to conceal your
true feelings How to identify
and break free from personal
habits and traditions that are
holding you back If you're
ready to be free, to escape
from your cage and forge your
own path through life, then
look no further. This is the road
map through life that I wish I'd
had from the very beginning.
Nudge - Richard H. Thaler
2009-02-24
Now available: Nudge: The
Final Edition The original
edition of the multimillion-copy
sway-the-irresistible-pull-of-irrational-behavior-by-rom

New York Times bestseller by
the winner of the Nobel Prize
in Economics, Richard H.
Thaler, and Cass R. Sunstein: a
revelatory look at how we
make decisions—for fans of
Malcolm Gladwell’s Blink,
Charles Duhigg’s The Power of
Habit, James Clear’s Atomic
Habits, and Daniel Kahneman’s
Thinking, Fast and Slow
Named a Best Book of the Year
by The Economist and the
Financial Times Every day we
make choices—about what to
buy or eat, about financial
investments or our children’s
health and education, even
about the causes we champion
or the planet itself.
Unfortunately, we often choose
poorly. Nudge is about how we
make these choices and how
we can make better ones.
Using dozens of eye-opening
examples and drawing on
decades of behavioral science
research, Nobel Prize winner
Richard H. Thaler and Harvard
Law School professor Cass R.
Sunstein show that no choice is
ever presented to us in a
neutral way, and that we are
all susceptible to biases that
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can lead us to make bad
decisions. But by knowing how
people think, we can use
sensible “choice architecture”
to nudge people toward the
best decisions for ourselves,
our families, and our society,
without restricting our freedom
of choice.
Against Autonomy - Sarah
Conly 2013
Argues that laws that enforce
what is good for the
individual's well-being, or
hinder what is bad, are morally
justified.
License to Pawn - Rick
Harrison 2011-06-07
In Las Vegas, there's a familyowned business called the Gold
& Silver Pawn Shop, run by
three generations of the
Harrison family: Rick; his son,
Big Hoss; and Rick's dad, the
Old Man. Now License to Pawn
takes readers behind the
scenes of the hit History show
Pawn Stars and shares the
fascinating life story of its star,
Rick Harrison, and the equally
intriguing story behind the
shop, the customers, and the
items for sale. Rick hasn't had
it easy. He was a math whiz at
sway-the-irresistible-pull-of-irrational-behavior-by-rom

an early age, but developed a
similarly uncanny ability to find
ever-deepening trouble that
nearly ruined his life. With the
birth of his son, he sobered up,
reconnected with his dad, and
they started their booming
business together. License to
Pawn also offers an
entertaining walk through the
pawn shop's history. It's a
captivating look into how the
Gold & Silver works, with
incredible stories about the
crazy customers and the oneof-a-kind items that the shop
sells. Rick isn't only a
businessman; he's also a
historian and keen observer of
human nature. For instance,
did you know that pimps wear
lots of jewelry for a reason? It's
because if they're arrested,
jewelry doesn't get confiscated
like cash does, and ready
money will be available for bail.
Or that WWII bomber jackets
and Zippo lighters can sell for
a freakishly high price in
Japan? Have you ever heard
that the makers of Ormolu
clocks, which Rick sells for as
much as $15,000 apiece,
frequently died before forty
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thanks to the mercury in the
paint? Rick also reveals the
items he loves so much he'll
never sell. The shop has three
Olympic bronze medals, a
Patriots Super Bowl ring, a
Samurai sword from 1490, and
an original Iwo Jima battle
plan. Each object has an
incredible story behind it, of
course. Rick shares them all,
and so much more--there's an
irresistible treasure trove of
history behind both the Gold &
Silver Pawn Shop and the life
of Rick Harrison.
Theft of the Spirit - Carl
Hammerschlag 1994-08-18
Using Native American
experience as an example, the
author provides advice on
living wisely, well, and
spiritually in an increasingly
materialistic world.
You Are Now Less Dumb David McRaney 2013-07-30
The author of the bestselling
You Are Not So Smart shares
more discoveries about selfdelusion and irrational
thinking, and gives readers a
fighting chance at outsmarting
their not-so-smart brains David
McRaney’s first book, You Are
sway-the-irresistible-pull-of-irrational-behavior-by-rom

Not So Smart, evolved from his
wildly popular blog of the same
name. A mix of popular
psychology and trivia,
McRaney’s insights have struck
a chord with thousands, and
his blog--and now podcasts and
videos--have become an
Internet phenomenon. Like You
Are Not So Smart, You Are
Now Less Dumb is grounded in
the idea that we all believe
ourselves to be objective
observers of reality--except
we’re not. But that’s okay,
because our delusions keep us
sane. Expanding on this
premise, McRaney provides
eye-opening analyses of fifteen
more ways we fool ourselves
every day, including: The
Misattribution of Arousal
(Environmental factors have a
greater affect on our emotional
arousal than the person right in
front of us) Sunk Cost Fallacy
(We will engage in something
we don’t enjoy just to make the
time or money already invested
“worth it”) Deindividuation
(Despite our best intentions,
we practically disappear when
subsumed by a mob mentality)
McRaney also reveals the true
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price of happiness, why
Benjamin Franklin was such a
badass, and how to avoid
falling for our own lies. This
smart and highly entertaining
book will be wowing readers
for years to come.
Sway - Pragya Agarwal
2020-04-02
'Passionate and urgent.'
Guardian, Book of the Week 'A
must-read for all.' Stylist, best
new books for 2020 'Cogently
argued and intensely
persuasive. Groundbreaking
Work.' Waterstones, best new
books of April 'Impressive and
much-needed.' Financial Times,
Best Business Books April to
June 'Admirably detailed.'
Prospect Magazine 'Practical,
useful, readable and essential
for the times we are living in.'
Nikesh Shukla 'An eye-opening
book that I hope will be widely
read.' Angela Saini 'If you think
you don't need to read this
book, you really need to read
this book.' Jane Garvey 'An eyeopening book looking at
unconscious bias. Meticulously
researched and well written. It
will make you think hard about
the judgements you make. An
sway-the-irresistible-pull-of-irrational-behavior-by-rom

essential read for our times.'
Kavita Puri, BBC Journalist and
author For the first time,
behavioural and data scientist,
activist and writer Dr Pragya
Agarwal unravels the way our
implicit or 'unintentional'
biases affect the way we
communicate and perceive the
world, how they affect our
decision-making, and how they
reinforce and perpetuate
systemic and structural
inequalities. Sway is a
thoroughly researched and
comprehensive look at
unconscious bias and how it
impacts day-to-day life, from
job interviews to romantic
relationships to saving for
retirement. It covers a huge
number of sensitive topics sexism, racism, ageism,
homophobia, colourism - with
tact, and combines statistics
with stories to paint a fuller
picture and enhance
understanding. Throughout,
Pragya clearly delineates
theories with a solid grounding
in science, answering questions
such as: do our roots for
prejudice lie in our
evolutionary past? What
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happens in our brains when we
are biased? How has bias
affected technology? If we
don't know about it, are we
really responsible for it? At a
time when partisan political
ideologies are taking centre
stage, and we struggle to make
sense of who we are and who
we want to be, it is crucial that
we understand why we act the
way we do. This book will
enables us to open our eyes to
our own biases in a scientific
and non-judgmental way.
The Chaos Imperative - Ori
Brafman 2013-08-13
In the bestselling tradition of
Switch and Made to Stick, Ori
Brafman reveals how
organizations can drive growth
and profits by allowing
contained chaos and disruption
the space to flourish,
generating new ideas that
trigger innovation. In The
Chaos Imperative,
organizational expert and
bestselling author Ori Brafman
(Sway, The Starfish and the
Spider) shows how even the
best and most efficient
organizations, from Fortune
500 companies to today's US
sway-the-irresistible-pull-of-irrational-behavior-by-rom

Army, benefit from allowing a
little unstructured space and
disruption into their planning
and decision-making.
Sway - Matthew John Bocchi
2020-09-08
After his father died on 9/11 in
the World Trade Center, nineyear-old Matthew John Bocchi
began an obsessive quest to
find out exactly how he died.
He researched video tapes,
pictures, blogs, anything that
could potentially answer the
question looming in his mind:
was his father one of the
jumpers? In the first memoir
told by a child of 9/11, Matt
intimately delves into the
psychological and emotional
torment that ensued after his
father’s death. With
heartbreaking vulnerability, he
details how his incessant quest
resulted in a devastating act of
violence that stripped his
innocence as a young man. As
Matt spirals down a bottomless
pit of drug abuse, he willfully
risks his life in search of the
next high—all in an attempt to
forget his past. Now at twentyeight years old and sober, he
recounts his unique story—one
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full of heartbreak and despair,
grief and uncertainty, but most
importantly, happiness and
hope. The lesson he teaches us
is clear but intricate: No
matter how far you fall, you
can always rise again. No
matter how far you stray, you
can always find your way
home. And no matter how wide
you sway, you can always pick
up the pieces and stand tall.
The Regenerative Life - Carol
Sanford 2020-03-10
Dear Friends. Pay attention,
please. I have no z-e-r-o doubt
that The Regenerative Life will
be a solid-gold winner. --Tom
Peters The world often falls
short of how we'd like it to be,
and our ability to make even
just a little difference can seem
limited. Sometimes it feels like
you need to be a super-hero to
achieve anything meaningful.
But what if by re-conceiving
what you do, you could change
the world for the better? In
THE REGENERATIVE LIFE,
Carol Sanford shows you how
to fundamentally change the
roles you play in society,
enabling you to do more than
you ever believed possible;
sway-the-irresistible-pull-of-irrational-behavior-by-rom

grow yourself and others,
provide astounding innovations
for your clients, children and
students, generate
extraordinary social returns,
become more creative, and
bring new life and opportunity
to everything around you. THE
REGENERATIVE LIFE teaches
you to see your roles
differently: stripping away all
preconceptions of how it
should be done, understanding
what your role is at its core,
and building yourself back up
to become something new;
something so grounded,
inspiring, and resilient, it can
change the world.
The Divided Mind - John E.
Sarno 2009-10-13
The Divided Mind is the
crowning achievement of Dr.
John E. Sarno's distinguished
career as a groundbreaking
medical pioneer, going beyond
pain to address the entire
spectrum of psychosomatic
(mindbody) disorders. The
interaction between the
generally reasonable, rational,
ethical, moral conscious mind
and the repressed feelings of
emotional pain, hurt, sadness,
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and anger characteristic of the
unconscious mind appears to
be the basis for mindbody
disorders. The Divided Mind
traces the history of
psychosomatic medicine,
including Freud's crucial role,
and describes the psychology
responsible for the broad range
of psychosomatic illness. The
failure of medicine's
practitioners to recognize and
appropriately treat mindbody
disorders has produced public
health and economic problems
of major proportions in the
United States. One of the most
important aspects of
psychosomatic phenomena is
that knowledge and awareness
of the process clearly have
healing powers. Thousands of
people have become pain-free
simply by reading Dr. Sarno's
previous books. How and why
this happens is a fascinating
story, and is revealed in The
Divided Mind.
Two Birds in a Tree - Ram
Nidumolu 2013-10-07
The Higher Reality of Business
The health of business is
inextricably linked with the
health of humanity and nature.
sway-the-irresistible-pull-of-irrational-behavior-by-rom

But our current approaches to
leadership treat business as
entirely separate—and the
result has been recurring
economic, environmental, and
human crises. In this
extraordinary book, Ram
Nidumolu uses evocative
parables and stories from the
ancient Indian wisdom texts,
the Upanishads, to introduce
Being-centered leadership.
This new kind of leadership is
anchored in the concept of
Being, the fundamental reality
that underlies all phenomena.
Being-centered leaders are
guided by an innate sense of
interconnection—the good of
the whole becomes an integral
part of their decisions and
actions. Using the experiences
of over twenty trailblazing
CEOs, as well as those from his
own life, Nidumolu describes a
four-stage road map every
aspiring leader can use to
reconnect business to the
wider world—to the benefit of
all.
American Rule - Jared Yates
Sexton 2021-09-14
From writer and political
analyst Jared Yates Sexton
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comes an eye-opening journey
through American history that
unearths and debunks the
myths we've always told
ourselves. Recent years have
brought a reckoning in
America. As rampant political
corruption, stark inequality,
and violent bigotry have come
to the fore, many have faced
two vital questions: How did
we get here? And how do we
move forward? An honest look
at the past—and how it’s been
covered up—is the only way to
find the answers. Americans in
power have abused and
subjugated others since the
nation’s very beginning, and
myths of America’s unique
goodness have both enabled
that injustice and buried the
truth for generations. In
American Rule, Jared Yates
Sexton blends deep research
with stunning storytelling,
digging into each era of growth
and change that led us
here—and laying bare the
foundational myths at the heart
of the American imagination.
Stirring, unequivocal, and
impossible to put down,
American Rule tells the truth
sway-the-irresistible-pull-of-irrational-behavior-by-rom

about what this nation has
always been—and challenges
us to forge a new path.
Succeeding When You're
Supposed to Fail - Rom
Brafman 2011-12-27
IN COUNTLESS STUDIES,
PSYCHOLOGISTS HAVE
DISCOVERED A SURPRISING
FACT: For decades they
assumed that people who face
adversity—a difficult childhood,
career turbulence, sudden
bouts of bad luck—will
succumb to their
circumstances. Yet over and
over again they found a
significant percentage are able
to overcome their life
circumstances and achieve
spectacular success. How is it
that individuals who are not
“supposed” to succeed manage
to overcome the odds? Are
there certain traits that such
people have in common? Can
the rest of us learn from their
success and apply it to our own
lives? In Succeeding When
You’re Supposed to Fail, Rom
Brafman, psychologist and
coauthor of the bestselling
book Sway, set out to answer
these questions. In a riveting
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narrative that interweaves
compelling stories from
education, the military, and
business and a wide range of
groundbreaking new research,
Brafman identifies the six
hidden drivers behind unlikely
success. Among them: •The
critical importance of the
Limelight Effect—our ability to
redirect the focus of our lives
to the result of our own efforts,
as opposed to external forces
•The value of a satellite in our
lives—the remarkable way in
which a consistent ally who
accepts us unconditionally
while still challenging us to be
our best can make a huge
difference •The power of
temperament—people who are
able to tunnel through life’s
obstacles have a surprisingly
mild disposition; they don’t
allow the bumps in the road to
unsettle them By
understanding and
incorporating these strat-egies
in our own lives, Brafman
argues, we can all be better
prepared to overcome the
inevitable obstacles we face,
from setbacks at work to challenges in our personal lives.
sway-the-irresistible-pull-of-irrational-behavior-by-rom

Sway - Ori Brafman 2009-06-02
A fascinating journey into the
hidden psychological
influences that derail our
decision-making, Sway will
change the way you think
about the way you think. Why
is it so difficult to sell a
plummeting stock or end a
doomed relationship? Why do
we listen to advice just because
it came from someone
“important”? Why are we more
likely to fall in love when
there’s danger involved? In
Sway, renowned organizational
thinker Ori Brafman and his
brother, psychologist Rom
Brafman, answer all these
questions and more. Drawing
on cutting-edge research from
the fields of social psychology,
behavioral economics, and
organizational behavior, Sway
reveals dynamic forces that
influence every aspect of our
personal and business lives,
including loss aversion (our
tendency to go to great lengths
to avoid perceived losses), the
diagnosis bias (our inability to
reevaluate our initial diagnosis
of a person or situation), and
the “chameleon effect” (our
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tendency to take on
characteristics that have been
arbitrarily assigned to us).
Sway introduces us to the
Harvard Business School
professor who got his students
to pay $204 for a $20 bill, the
head of airline safety whose
disregard for his years of
training led to the
transformation of an entire
industry, and the football coach
who turned conventional
strategy on its head to lead his
team to victory. We also learn
the curse of the NBA draft,
discover why interviews are a
terrible way to gauge future
job performance, and go inside
a session with the Supreme
Court to see how the world’s
most powerful justices avoid
the dangers of group dynamics.
Every once in a while, a book
comes along that not only
challenges our views of the
world but changes the way we
think. In Sway, Ori and Rom
Brafman not only uncover
rational explanations for a wide
variety of irrational behaviors
but also point readers toward
ways to avoid succumbing to
their pull.
sway-the-irresistible-pull-of-irrational-behavior-by-rom

Change - Damon Centola
2021-01-19
How to create the change you
want to see in the world using
the paradigm-busting ideas in
this "utterly fascinating" (Adam
Grant) big-idea book. Most of
what we know about how ideas
spread comes from bestselling
authors who give us a
compelling picture of a world,
in which "influencers" are king,
"sticky" ideas "go viral," and
good behavior is "nudged"
forward. The problem is that
the world they describe is a
world where information
spreads, but beliefs and
behaviors stay the same. When
it comes to lasting change in
what we think or the way we
live, the dynamics are
different: beliefs and behaviors
are not transmitted from
person to person in the simple
way that a virus is. The real
story of social change is more
complex. When we are exposed
to a new idea, our social
networks guide our responses
in striking and surprising ways.
Drawing on deep-yet-accessible
research and fascinating
examples from the spread of
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coronavirus to the success of
the Black Lives Matter
movement, the failure of
Google+, and the rise of
political polarization, Change
presents groundbreaking and
paradigm-shifting new science
for understanding what drives
change, and how we can
change the world around us.
An Economist Walks into a
Brothel - Allison Schrager
2019-04-02
A Financial Times Book of the
Month pick for April! Is it
worth swimming in sharkinfested waters to surf a 50foot, career-record wave? Is it
riskier to make an action movie
or a horror movie? Should sex
workers forfeit 50 percent of
their income for added security
or take a chance and keep the
extra money? Most people
wouldn't expect an economist
to have an answer to these
questions--or to other questions
of daily life, such as who to
date or how early to leave for
the airport. But those people
haven't met Allison Schrager,
an economist and awardwinning journalist who has
spent her career examining
sway-the-irresistible-pull-of-irrational-behavior-by-rom

how people manage risk in
their lives and careers.
Whether we realize it or not,
we all take risks large and
small every day. Even the most
cautious among us cannot opt
out--the question is always
which risks to take, not
whether to take them at all.
What most of us don't know is
how to measure those risks and
maximize the chances of
getting what we want out of
life. In An Economist Walks
into a Brothel, Schrager equips
readers with five principles for
dealing with risk, principles
used by some of the world's
most interesting risk takers.
For instance, she interviews a
professional poker player about
how to stay rational when the
stakes are high, a paparazzo in
Manhattan about how to spot
different kinds of risk, horse
breeders in Kentucky about
how to diversify risk and
minimize losses, and a war
general who led troops in Iraq
about how to prepare for what
we don't see coming. When you
start to look at risky decisions
through Schrager's new
framework, you can increase
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the upside to any situation and
better mitigate the downside.
Leadership - Brian Tracy
2019-12-17
Great leadership isn't a
mystery, but a skill that can be
learned. Throughout your life,
you've always recognized "it"
when you saw it--that
indescribable, appealing
quality that tells you loud and
clear this person is a leader,
someone you should trust,
follow, and learn from. And
you've always told yourself, if
only you had that "it factor"
inside you that could inspire,
motivate, and lead others in
the same way. Well, you do . . .
and you can! Nobody--not even
the greatest you have ever
seen--comes into the world a
natural leader. But somewhere
along the way, these people
who entered the world in the
same you did transformed into
the kind of magnetic
individuals who inspire others
to follow their lead. Success
expert Brian Tracy has spent
years studying the world's
greatest leaders and believes
that everyone has it inside
them to: Inspire trust,
sway-the-irresistible-pull-of-irrational-behavior-by-rom

confidence, and loyalty Instill a
sense of meaning and purpose
in your organization Tap into
the motivation and enthusiasm
that compels others to commit
to your vision Clearly
communicate goals and
strategies and gain buy-in
Build winning teams Elicit
extraordinary performance
from ordinary people Become
the person seen as most likely
to lead the organization to
victory And more Don't fall for
the lie that says some are born
leaders and the rest of us are
simply their followers. You are
just as capable as anyone!
Packed with practical, proven
methods, Leadership, a
indispensable little guide will
help you unlock your
leadership potential.
The Starfish and the Spider Ori Brafman 2006
Includes information on
Alcoholics Anonymous, al
Qaeda, Amazon, Animal
Liberation Front, Apaches,
eBay, General Motors, Goodwill
Industries, Google, Grokster,
Kazaa, music piracy, Napster,
P2P (peer to peer) services,
Quakers, record industry, U.S.
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Suprem
The Power of Eye Contact Michael Ellsberg 2010-04-27
“Effective business networking
depends on effective eye
contact.” —Dr. Ivan Misner,
author of Masters of
Networking “The Power of Eye
Contact is a must-read book if
you want a lasting
relationship—or want to
deepen the one you’re in.”
—Marie Forleo, author Make
Every Man Want You “Both
mysterious and rewarding, the
text reveals the powerful
secrets of using the eyes to
connect with others.” —Rom
Brafman, co-author of Sway:
The Irresistible Pull of
Irrational Behavior The secret
to success in business, love,
and life is The Power of Eye
Contact. Author Michael
Ellsberg provides an
authoritative and extensive
guide to mastering a potent
force that can change your life.
The Psychology Book - DK
2015-02-02
How does memory work? Who
is the "distractor" in your
family? What was the "car
crash" experiment? The
sway-the-irresistible-pull-of-irrational-behavior-by-rom

Psychology Book is your visual
guide to the complex and
fascinating world of human
behavior. Discover how we
learn, become emotionally
bonded with others, and
develop coping mechanisms to
deal with adversity, or conform
in a group. Get to know key
thinkers, from Freud and Jung
to Elizabeth Loftus and
Melanie Klein, and follow
charts and timelines to make
sense of it all and see how one
theory influenced another.
With concise explanations of
different schools of psychology
including psychotherapy,
cognitive psychology and
behaviorism, this is an ideal
reference whether you're a
student, or a general reader.
It's your authoritative guide to
over 100 key ideas, theories
and conditions, including the
collective unconscious, the
"selfish" gene, false memory,
psychiatric disorders, and
autism. If you're fascinated by
the human mind, The
Psychology Book is both an
invaluable reference and
illuminating read.
The Center Cannot Hold 17/27
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Elyn R. Saks 2007-08-14
A much-praised memoir of
living and surviving mental
illness as well as "a stereotypeshattering look at a tenacious
woman whose brain is her best
friend and her worst enemy"
(Time). Elyn R. Saks is an
esteemed professor, lawyer,
and psychiatrist and is the
Orrin B. Evans Professor of
Law, Psychology, Psychiatry,
and the Behavioral Sciences at
the University of Southern
California Law School, yet she
has suffered from
schizophrenia for most of her
life, and still has ongoing major
episodes of the illness. The
Center Cannot Hold is the
eloquent, moving story of
Elyn's life, from the first time
that she heard voices speaking
to her as a young teenager, to
attempted suicides in college,
through learning to live on her
own as an adult in an often
terrifying world. Saks discusses
frankly the paranoia, the
inability to tell imaginary fears
from real ones, the voices in
her head telling her to kill
herself (and to harm others), as
well as the incredibly difficult
sway-the-irresistible-pull-of-irrational-behavior-by-rom

obstacles she overcame to
become a highly respected
professional. This beautifully
written memoir is destined to
become a classic in its genre.
The Men on My Couch Brandy Engler 2012-12-31
WHAT MEN WANT. WHAT
MEN FEEL. WHAT WOMEN
NEED TO KNOW. When Dr.
Brandy Engler opened her sex
therapy practice for women in
Manhattan, she got a big
surprise. Most of the calls were
from men. They wanted to talk
about womanizing, porn
addiction, impotence,
prostitutes—and most of all,
love. Her patients were
everyday guys from all walks of
life. Among them were David,
the Wall Street hotshot and
compulsive womanizer;
Charles, an introvert who kept
pushing away the fiancée he
thought was too beautiful for
him; Paul, the self-made man
who visited massage parlors
despite his sexy wife; and the
men’s group whose stark
revelations about male anger
and their search for the right
woman will open your eyes. In
The Men on My Couch, Dr.
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Engler allows readers inside
those private sessions to
witness her exciting and
evocative encounters with what
men desire and fear. Dr. Engler
tells her own story, too. At first
her patients’ revelations are
painful and disconcerting,
especially against the backdrop
of her own difficult love affair.
Yet Dr. Engler lets readers
experience how she evolves
both professionally and
personally, from chagrin to
compassion, and reconciles her
idealized notions of love and
sex with the unexpected and
raw truths she hears in the
office. The Men on My Couch is
unlike books you’ve read
before. There are no tired
facile conclusions or pejorative
generalizations. Here are fresh
insights into modern sexual
maladies, gleaned from real
people having real struggles
and experiencing real
epiphanies—in the real world.
This book will change how both
women and men think about
love, sex, and desire.
Sway - Ori Brafman 2008-06-03
A fascinating journey into the
hidden psychological
sway-the-irresistible-pull-of-irrational-behavior-by-rom

influences that derail our
decision-making, Sway will
change the way you think
about the way you think. Why
is it so difficult to sell a
plummeting stock or end a
doomed relationship? Why do
we listen to advice just because
it came from someone
“important”? Why are we more
likely to fall in love when
there’s danger involved? In
Sway, renowned organizational
thinker Ori Brafman and his
brother, psychologist Rom
Brafman, answer all these
questions and more. Drawing
on cutting-edge research from
the fields of social psychology,
behavioral economics, and
organizational behavior, Sway
reveals dynamic forces that
influence every aspect of our
personal and business lives,
including loss aversion (our
tendency to go to great lengths
to avoid perceived losses), the
diagnosis bias (our inability to
reevaluate our initial diagnosis
of a person or situation), and
the “chameleon effect” (our
tendency to take on
characteristics that have been
arbitrarily assigned to us).
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Sway introduces us to the
Harvard Business School
professor who got his students
to pay $204 for a $20 bill, the
head of airline safety whose
disregard for his years of
training led to the
transformation of an entire
industry, and the football coach
who turned conventional
strategy on its head to lead his
team to victory. We also learn
the curse of the NBA draft,
discover why interviews are a
terrible way to gauge future
job performance, and go inside
a session with the Supreme
Court to see how the world’s
most powerful justices avoid
the dangers of group dynamics.
Every once in a while, a book
comes along that not only
challenges our views of the
world but changes the way we
think. In Sway, Ori and Rom
Brafman not only uncover
rational explanations for a wide
variety of irrational behaviors
but also point readers toward
ways to avoid succumbing to
their pull.
Radical Inclusion - Martin
Dempsey 2018-03-06
A WALL STREET JOURNAL
sway-the-irresistible-pull-of-irrational-behavior-by-rom

BEST-SELLING BOOK NAMED
BY THE WASHINGTON POST
AS ONE OF THE 11
LEADERSHIP BOOKS TO
READ IN 2018 Radical
Inclusion: What the Post-9/11
World Should Have Taught Us
About Leadership examines
today’s leadership landscape
and describes the change it
demands of leaders. Dempsey
and Brafman persuasively
explain that today’s leaders are
in competition for the trust and
confidence of those they lead
more than ever before. They
assert that the nature of power
is changing and should not be
measured by degree of control
alone. They offer principles for
adaptation and bring them to
life with examples from
business, academia,
government, and the military.
In building their argument,
Dempsey and Brafman
introduce several concepts that
illuminate both the
vulnerability and the
opportunity in leading today:
Radical Inclusion. Fear of
losing control in our fast-paced,
complex, highly scrutinized
environment is pushing us
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toward exclusion―exactly the
wrong direction. Leaders
should instead develop an
instinct for inclusion. The word
“radical” emphasizes the
urgency of doing so. The Era of
the Digital Echo. The speed
and accessibility of information
create “digital echoes” that
make facts vulnerable, eroding
the trust between leader and
follower. Relinquishing Control
to Preserve Power. Power and
control once went hand in
hand, but no longer. In today’s
environment, control is
seductive but unlikely to
produce optimum, affordable,
sustainable solutions. Leaders
must relinquish and share
control to build and preserve
power. The principles
discussed in Radical Inclusion
are memorable and the book is
full of engaging stories. From a
young vegan’s confrontation
with opponents in Berkeley to a
young lieutenant’s surprising
visitor during the Cold War,
from a reflection on the
significance of Burning Man to
a discussion of challenges
faced in the Situation Room,
Radical Inclusion will provide
sway-the-irresistible-pull-of-irrational-behavior-by-rom

you with leadership tools to
address real leadership
challenges.
The Investor's Quotient Jacob Bernstein 1980-10
Shows how to identify and
correct the psychological and
emotional stumbling blocks to
investment success. Based on
the author's extensive
experience and the premise
that self knowledge and self
discipline are the keys to
successful investing. Explains
how to determine one's IQ
(investor's quotient), how to
maximize one's strengths and
minimize one's weaknesses,
symptoms of positive and
negative attitudes, the role of
fear and greed, the clientbroker relationship, etc.
Includes checklists, schedules,
tables, questionnaires, and
other aids.
The Mindful Athlete - George
Mumford 2015-04-17
The all-star adviser to athletes
like Kobe Bryant and Michael
Jordan shares his
revolutionary, mindfulnessbased program for elevating
your game “George helped me
understand the art of
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mindfulness. To be neither
distracted or focused, rigid or
flexible, passive or aggressive.
I learned just to be.” —Kobe
Bryant Michael Jordan credits
George Mumford with
transforming his on-court
leadership of the Bulls, helping
Jordan lead the team to six
NBA championships. Mumford
also helped Kobe Bryant,
Andrew Bynum, and Lamar
Odom and countless other NBA
players turn around their
games. A widely respected
public speaker and coach,
Mumford is sharing his own
story and the strategies that
have made these athletes into
stars in The Mindful Athlete:
The Secret to Pure
Performance. His proven,
gentle but groundbreaking
mindfulness techniques can
transform the performance of
anyone with a goal, be they an
Olympian, weekend warrior,
executive, hacker, or artist.
When Michael Jordan left the
Chicago Bulls to play baseball
in 1993, the team was in crisis.
Coach Phil Jackson, a long-time
mindfulness practitioner,
contacted Dr. Kabat-Zinn to
sway-the-irresistible-pull-of-irrational-behavior-by-rom

find someone who could teach
mindfulness techniques to the
struggling team—someone who
would have credibility and
could speak the language of his
players. Kabat-Zinn led Jackson
to Mumford and their
partnership began. Mumford
has worked with Jackson and
each of the eleven teams he
coached to become NBA
champions. His roster of
champion clients has since
blossomed way beyond
basketball to include corporate
executives, Olympians, and
athletes in many different
sports. With a charismatic
teaching style that combines
techniques of engaged
mindfulness with lessons from
popular culture icons such as
Yoda, Indiana Jones, and Bruce
Lee, Mumford tells illuminating
stories about his larger than
life clients. His writing is downto-earth and easy to
understand and apply. The
Mindful Athlete is an
engrossing story and an
invaluable resource for anyone
looking to elevate their game,
no matter what the pursuit,
and includes a foreword by Phil
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Jackson.
The Drunkard's Walk Leonard Mlodinow 2008-05-13
With the born storyteller's
command of narrative and
imaginative approach, Leonard
Mlodinow vividly demonstrates
how our lives are profoundly
informed by chance and
randomness and how
everything from wine ratings
and corporate success to
school grades and political
polls are less reliable than we
believe. By showing us the true
nature of chance and revealing
the psychological illusions that
cause us to misjudge the world
around us, Mlodinow gives us
the tools we need to make
more informed decisions. From
the classroom to the courtroom
and from financial markets to
supermarkets, Mlodinow's
intriguing and illuminating look
at how randomness, chance,
and probability affect our daily
lives will intrigue, awe, and
inspire.
Iconoclast - Gregory Berns
2010
Iconoclasts have that knack for
overturning conventional
wisdom and achieving the
sway-the-irresistible-pull-of-irrational-behavior-by-rom

apparently impossible. Though
crucial to the success of an
organisation, true iconoclasts
are few and far between. This
text explores what makes these
great innovators tick and offers
tools to unleash our own
potential.
Flirt Like a Pro - Dominic Mann
2017-05-05
Learn How to Become an
Irresistible Flirt, Create
Intense Sexual Tension, and
Make Women Go Weak at the
Knees Imagine being able to
flirt like a pro and create
magnetic attraction.Imagine
being able to turn any
conversation from boring and
dull to sexual and
exciting.Imagine being able to
effortlessly talk to and deeply
connect with even the most
beautiful women... and never
run out of things to say.Well,
you need not imagine, because
you're about to learn how to do
all of this and more. How will
you learn to become an
irresistible flirt? How to flirt
using 6 foolproof techniques
Why most men suck at flirting
(and how to avoid these
common awkward, attraction23/27
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killing mistakes) How to flirt
using your body. (Warning:
This technique creates intense
sexual tension.) How to have
the irresistible body language
of James Bond, swagger about
like a sexy badass, and make
women swoon (and how to use
this sexy body language to
amplify her attraction when
flirting) And much, much more!
The secret to "sexual"
conversations... 1 simple
conversation hack that makes
you 10X sexier, builds instant
familiarity, and makes the
conversation irresistibly
exciting (plus you'll never run
out of things to say) 4
conversation topics that let you
instantly establish a deep,
unforgettable connection with
attractive women How to use
flirtation to get physical fast
How to "transform" dull
questions into something so
much sexier The 4 keys to
having an alpha male mindset
that makes you a sexy
conversationalist and
irresistible flirt And much,
much more...Get ready to
become the man other guy's
look at with envy as you
sway-the-irresistible-pull-of-irrational-behavior-by-rom

effortlessly flirt with, connect
with, and attract the most
beautiful women. To flirt like a
pro and and make women go
crazy for you, scroll up to the
top of this page and click BUY
NOW.
Informed Consent - Deborah
Zoe Laufer 2015
With genomic breakthroughs
happening at breakneck speed,
we can learn more about what
our futures may hold than ever
before. But how much should
we know? And who gets to
decide? Inspired by a recent
court case between a Native
American tribe and an Arizona
University, Informed Consent
takes us into the personal and
national debate about science
versus belief, and whether our
DNA is our destiny.
The Irrationals - Julian Havil
2014-09-22
The first popular history of
irrational numbers and their
discoverers, from ancient
Greece to the twenty-first
century The ancient Greeks
discovered them, but it wasn't
until the nineteenth century
that irrational numbers were
properly understood and
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rigorously defined, and even
today not all their mysteries
have been revealed. In The
Irrationals, the first popular
and comprehensive book on the
subject, Julian Havil tells the
story of irrational numbers and
the mathematicians who have
tackled their challenges, from
antiquity to the twenty-first
century. Along the way, he
explains why irrational
numbers are surprisingly
difficult to define—and why so
many questions still surround
them. Fascinating and
illuminating, this is a book for
everyone who loves math and
the history behind it.
Sway - Ori Brafman 2010-04-30
Why are we more likely to fall
in love when we feel in danger?
Why would an experienced
pilot disregard his training and
the rules of the aviation
industry, leading to the
deadliest airline crash in
history? Why do we find it
near-impossible to re-evaluate
our first impressions of a
person or situation, even when
the evidence shows we were
wrong? Discover the answers
in Sway. We all believe we are
sway-the-irresistible-pull-of-irrational-behavior-by-rom

rational beings, yet the truth is
that we're much more prone to
irrational behaviour than we
realise or like to admit. In this
compelling book, Ori and Rom
Brafman reveal why. Looking
at irrational behaviour in fields
as diverse as medicine,
archaeology and the legal
system, they chart the
psychological undercurrents
that influence even our most
basic decisions. In doing so
they draw on the latest
research in social psychology
and behavioural economics to
reveal the irresistible forces
that sway us all. Sway is a
fascinating insight into the way
we all behave and will change
the way you view the world.
The Rise - Sarah Lewis
2014-03-04
From celebrated art historian,
curator, and teacher Sarah
Lewis, a fascinating
examination of how our most
iconic creative
endeavors—from innovation to
the arts—are not achievements
but conversions, corrections
after failed attempts. The gift
of failure is a riddle: it will
always be both the void and the
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start of infinite possibility. The
Rise—part investigation into a
psychological mystery, part an
argument about creativity and
art, and part a soulful
celebration of the
determination and courage of
the human spirit—makes the
case that many of the world’s
greatest achievements have
come from understanding the
central importance of failure.
Written over the course of four
years, this exquisite biography
of an idea is about the
improbable foundations of a
creative human endeavor. Each
chapter focuses on the
inestimable value of often
ignored ideas—the power of
surrender, how play is
essential for innovation, the
“near win” can help propel you
on the road to mastery, the
importance of grit and creative
practice. The Rise shares
narratives about figures past
and present that range from
choreographers, writers,
painters, inventors, and
entrepreneurs; Frederick
Douglass, Samuel F.B. Morse,
Diane Arbus, and J.K. Rowling,
for example, feature alongside
sway-the-irresistible-pull-of-irrational-behavior-by-rom

choreographer Paul Taylor,
Nobel Prize–winning physicists
Andre Geim and Konstantin
Novoselov, and Arctic explorer
Ben Saunders. With valuable
lessons for pedagogy and
parenting, for innovation and
discovery, and for self-direction
and creativity, The Rise “gives
the old chestnut ‘If at first you
don’t succeed…’ a jolt of
adrenaline” (Elle).
The Paradox of Choice - Barry
Schwartz 2009-10-13
Whether we're buying a pair of
jeans, ordering a cup of coffee,
selecting a long-distance
carrier, applying to college,
choosing a doctor, or setting
up a 401(k), everyday
decisions—both big and
small—have become
increasingly complex due to
the overwhelming abundance
of choice with which we are
presented. As Americans, we
assume that more choice
means better options and
greater satisfaction. But
beware of excessive choice:
choice overload can make you
question the decisions you
make before you even make
them, it can set you up for
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unrealistically high
expectations, and it can make
you blame yourself for any and
all failures. In the long run, this
can lead to decision-making
paralysis, anxiety, and
perpetual stress. And, in a
culture that tells us that there
is no excuse for falling short of
perfection when your options
are limitless, too much choice
can lead to clinical depression.
In The Paradox of Choice,
Barry Schwartz explains at
what point choice—the
hallmark of individual freedom
and self-determination that we
so cherish—becomes
detrimental to our
psychological and emotional
well-being. In accessible,
engaging, and anecdotal prose,
Schwartz shows how the
dramatic explosion in
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choice—from the mundane to
the profound challenges of
balancing career, family, and
individual needs—has
paradoxically become a
problem instead of a solution.
Schwartz also shows how our
obsession with choice
encourages us to seek that
which makes us feel worse. By
synthesizing current research
in the social sciences, Schwartz
makes the counter intuitive
case that eliminating choices
can greatly reduce the stress,
anxiety, and busyness of our
lives. He offers eleven practical
steps on how to limit choices to
a manageable number, have
the discipline to focus on those
that are important and ignore
the rest, and ultimately derive
greater satisfaction from the
choices you have to make.
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